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IPBS president Bruce Raine on the ]o
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Local SOftware
first choice

IPBS’ flagship programme offers
tailor-made solutions to clients

By Jessica Robertson

Information technology service providers in
The Bahamas, whether they provide software or
hardware solutions, are finding that in order to be
truly successful, they need to have a solid
understanding of the financial services industry as
well as provide the latest in technological know-how.

Banks and offshore facilities in The Bahamas,
Cayman Islands, New York and even as far away
as Vanuatu are utilizing a wealth management
software package designed .and supported by a
small company located in Nassau.

And 14 years after forming his company and
first marketing the widely-acclaimed software,
Bruce Raine, President of International Private
Banking Systems, admits he is still a bit surprised
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when major international entities inquire about or
install the programme he created.

That's not to say he doesn’t have faith in what
they do; rather, it’s knowing that all of his clients
have the option of going to a competitor with
thousands of programmers on staff.

I like to think it’s significant. We're frequently
amazed when very big-name companies come and
talk to us, but that is now happening on a not
infrequent basis, so we're getting used to the idea.
We have some really big-name financial institutions
that are talking to us and buying from us.”

The company’s flagship software programme is
called International Private Banking System (IPBS)
and is described as a fully-integrated, Internet-
enabled, multiple-entity, multi-currency accounting
and management information system that provides
all of the front, middle and back office support
services required by an international private bank,
trust company, mutual fund administrator or other
wealth management professional.

IPBS clients can use the entire offering or select
only those aspects of the software that are
necessary for their operations. It is perhaps
because the company is small that they have been
able to distinguish the service they provide. Raine
recalls that he didn’t even know where to locate
Vanuatu on the map (it’s in the South Pacific,
roughly 1,100 miles east of Australia) the day he
received a call from a potential client.

“He couldn’t find anywhere that he could get the
software he needed in a time zone he had any






